
STEP 1
Get to know Pistol & BURNES and our products

• �Find out more about us at pistolandburnes.com and 

discover what makes us different.

• ���Look over the CUSTOMER ORDER FORM,  

and get to know the names of our blends and the selling prices; 

this will help you become comfortable in your sales presentation. 

• �We’ve filled in a sample CUSTOMER ORDER FORM (attached) so you can see how it’s done.

STEP 2
Write a PROSPECT LIST

• �Friends, family, co-workers, neighbours, relatives and anyone else you can think of who drinks coffee,  

tea or cocoa.

STEP 3
Hit the streets, the phone and the web

• �A personal visit to prospective customers is always best, because you can review the CUSTOMER ORDER FORM 

with them and show pictures of our products. You can also solicit orders by phone, or by email.

• �Complete the CUSTOMER ORDER FORM together with your customer; it’s easy and straightforward. We’ve 

completed a sample form for you, so you can see how it’s done. Please make sure you provide us with all 

customer information, including an email address.

SALES BUILDER: leave an order form with customers who are undecided. Be sure your name and phone number 

is on the form. And also make sure to follow up with them in a few days.

. 

FORM G

Successful fundraising in 6 easy steps.
SELLER’S GUIDE

Hello. Please consider purchasing some of these 

quality coffees, teas & cocoas to help us raise funds. 

You could also give them as gifts, or as a “thank 

you” to a special person.Pistol & BURNES creates its blends in a unique way. 

Other roasters take beans from different origins, 

throw them together and roast them en masse. Some 

delicate beans are burnt. Some hardier beans end up 

barely roasted at all. Pistol & BURNES slowly roasts 

each type of bean separately, to its ideal temperature, 

so that it can deliver its maximum taste potential. 

Finally, the beans are blended together, packaged and 

delivered fresh to your door.Sustainability starts at home.In an effort to reduce paper waste and conserve 

resources, we don’t produce a lot of printed materials. 

However, you can learn more about us, read complete 

product descriptions and view photos on our website: 

pistolandburnes.com

A good cause. And a good coffee.

Pistol & BURNES
10 - 8005 Alexander Road  

Delta, BC   V4G 1C6

604.946.5767  Toll-free: 1.888.547.9309
roy@pistolandburnes.com

pistolandburnes.com

NAME OF ORGANIZATION



STEP 4 

Submit your orders to your group organizer

• �When you finish soliciting orders, return all money collected and a completed SELLER’S SUMMARY FORM to 

your organizer.

• �We’ve filled in a sample SELLER’S SUMMARY (attached) so you can see how it’s done.

• Hang on to your completed CUSTOMER ORDER FORMS.

STEP 5 

Pick up your orders from your organizer, and deliver them to your customers

• �When you pick up your order, sort it out by customer using your CUSTOMER ORDER FORMS.

• �Include one CUSTOMER RE-ORDER FORM with each customer’s order. Be sure to print your group’s name on 

the front and back; also print your name and phone number on each form.

• �When you deliver, explain to the customer that your group is trying to keep funds coming in over a long-term 

period, and ask them to consider re-ordering from you. 

• Return all of the original CUSTOMER ORDER FORMS to your organizer.

STEP 6 

Revisit your customers, and ask for re-orders

• �Phone, email or visit your customers a couple of weeks after delivering their order, to see if they’d like to order 

again. “Asking for the re-order” is essential to the sustainability of your revenue stream!



f-r;!Xu.t
NAMI] OF OBGANIZATION

FORM C

V^rklb^U ORDER FORM
GUSTOMER

'll
.

us
',##r*'

tainable
IDRAISING

rffR$$ nnsT4

e1ffia
COfFE€
sltaoc 6figwilrlrrc/!tatt

Es!rcsso

$14 $ ag
.i

vcnnaDoubJg|9a{{ ] z,t i nelcalclvda!!_will1!ry1mokv,{inlsh

Blar;k lca/0range Pekoc (25 baos) So srnooth in the cup

0rangn (zlj lrags)

t:arl Grey (2tj bags)

Peel the oranqe; serve hot or cold

[:inest Ceylon blend with berqamot oil

Grcen Tea (25 baos)

Tolal

Spittirr: l.ong Bottom's 19 j Deep and very, vcry dark

I

V cqna Doublc Roaslcd 2.4 Dclicalcly dar( with a nutty, smoky finish
tl

I
Dog and the lrornbonc ) 28 A classic csprcsso with a thick, swccl creama

I

Mexican Aztec Gold ] 3:] | Volcanit; blcnd that blasts the cup; sweet and bold
l,l

Pue rlo Columbian i 3l Zcsty and {ull with a hint 0f chofitate
I

llor;kets lroni llosallita | 3/ Wakcs you up & powcrs you thru thc day

llgoanotryrroryl!ry t28 lAclassiccsprcssowithathick,swcclcreama ] ] t I I $14

lT
Mcxicarr Azter; Colrl 3i] Volcanit; blend that blasls the cup: swect and holtl S 1 4

l " 1"" ""'"'""::"':"'- r I I ,

Wcsl Crrasl lioastcrl 
, 
Sa 

] 
Uatanccrl lnranr. prn and fm, 100 I , I I 

$14

BolivranOhestnutBrown ,SA lnrich.sprcyllavourisfoundinthisorganic i l ] ' 
$14

ouamaanqhands l:: l::::::::'T:::i::::::...^" l, i I I I ,::l

ru8n0u0turlr0rail i.1/ 4csryailoruilvvruraililrrlruilrruurdru i ] I i orr 
i

llo(jkctSllt)nlll{)sal]ilit,,,*u*,,UUp&p0Wcrsy0utnruthcdayi'',
'1rl'l
i 3'/ Wakcs you up & powers you thru thc day 

i

:l:
3t] tJalanccrJ lnr anr. prn and fnr, 100 i

ORGANIC GAROEN TEA 0uanlity

l'----'-jlr
BolivranOhestnutBrown Isa ]nrich.sprcyllavourisfoundinthisorganic _ I i i , ] , $14

cualcmalanrliqhlands llo lcumallcomplcxwhenroasted I . i I I I 
$14

Ihc l(rothlcssll0g 24 SWDccal: ocntlcyctfull of characler ! i , I ] 
Sl5 S

lrislt0tcatttDesserlColfcela|sn'otrttrasllrecheekoflnlrishlass-;;l
I

liench Vanilla l)esscrl Coffcc lt j lres french, ooo la vanilla I Sl5

llazcl Nutticr Dcsscrl Ooffcc a8 : Nullin's nuttierthan hazel SI5

$14

Price

$6.25

$ti.2lr

$6.25

I rorur 
I

$ o.er1I

Ljscd for hcalth benciits; palc g;rassy colour and swcet fragrance ${i.25

PLEASE INDICATT HOW MANY BAGS O'] TACII GRINN VOII WANI

v AGTR0N R0A$T(lower#=dad<ermast)

l:nqlish BreaKast (25 bags) A fulFbodicd blend ol Ceylons and Darjeclings i A $6.25

I crrrrrn (25 bags) Delrcrously tart and {rcsh $ti.2ir
I

cinse r (25 bass) ci1qe1!n9wn I L*gryg rllgllqryiT!! 191l,*dIh|!!1ry'r' i t,' ,,
I $ti.2i)

i sn,'Chai (25 baqs) 
]lxoric 

blend or oror.:,, o'r* 
l* 

o.no *oim: ':
i .$6 zlr

llooibos Vanilla (20 bags) Dcliciously vanilla $(i 2l)

liooihos I onon Mirrl t20 baqs) Mrnty wilh lcmonv_resl $ii 2lr

COCOA CAMINO ORGANIC CHOCOLATE 0uanlity

if {a'si

lll chgcolale (336s can)

llark llot Chocolatc 
]il36o 

can)

Organic Oocoa Powdcr (2249t',arr\

$8.50

$B"so

$r].:i0

phone: 604- 55, - I f. I e Grand Totar:l$ 7 0. A5

Please make
'hVlRY S0 OljllN, W[ L lKf:

customer's name: 5t,l,Jf S-q*-to,

cusromer's emair:* j r^11s" mtonf__-_g-to^-rl ;.ee|

oarc: fcb [a , AoU se I I e r's nu^r, -3!!l-Ifu,nb-g: sener's phone: 6A{- 70e'lo 1 o

cheque payabre ro, - E-&- Kg*! Ba^rkalt"t(




	sellersguide(1st2pages)
	Pages from formG_sellersguide



